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Extension of Special Tariffs 
On Automotive Shipments 





Being Discussed in Detroit 


Rail and Motor Traffic Shipping Leaders Hold Joint 


Meeting; Motor Chamber Traffic 
Heads Meeting Today 


Detroit, Feb. 10.—Whether or not the special rail tariff 
on shipments of automotive products inaugurated a year ago 
should be extended is being discussed at a joint meeting of 


rail and motor traffic and shipping experts here today. 


Ss ce: AUBURN CHICAGO 
SHOW SALES 14% 








ence is headed by E. N. Hodges of 
the Hupp Motor Car Corporation. 

Railroad representatives have in- 
dicated an jnterest in obtaining a 
greater proportion of the shipments 
of new cars to distances within a 
500-mile radius of factories on the 
basis of the special tariffs which 
were instituted a year ago. 

The purpose of these was to com- 
bat the dealers’ practice of haul- 
ing new cars from the factories in 
trucks. Unless these tariffs are ex- 
tended the schedule will expire on 
April 10, 

Traffic managers of the automo- 
bile companies are holding a meet- 
ing here tomorrow to consider pro- 
posals for state and interstate reg- 
ulation of commercial vehicle oper- 
ation and the recommendations of 
an Interstate Commerce Commission 
examiner for denying shippers the 
right to cut their own rail ship- 
ments. 

Both of these proposals are of 
great interest to the automobile in- 
dustry. Large quantities of raw ma- 
terials and supplies are shipped to 
motor factories in trucks, and while 
this traffic is mostly intrastate, in 
some instances trucks are required 
to cross state lines. Regulation of 
the type suggested by some would 
seriously interfere with this move- 
ment, despite the fact that it could 


Auburn, Ind., Feb. 10.—Retail sales 
of Auburn automobiles at the 
Chicago Automobile Show showed 
an increase of 14 per cent. over 
those at the 1931 exhibition, it was 
stated today by E. L. Cord, presi- 
dent of the Auburn Automobile 
Company. 

The reception accorded Dual 
Ratio, an engineering feature ex- 
clusive to Auburn, is indicated by 
the fact that 78 per cent. of the 
cars sold were models embodying 
this innovation. 

“The result of the Chicago Show 
following substantial increases in 
retail sales at the New York and 
other automobile shows is further 
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SEES SAVINGS THROUGH 
GENERAL MOTORS AND 
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not in many cases be duplicated by 


rail carriers, 
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CHEVROLET LEADS 


IN 1931 CAR SALES 


New York, Feb. 


tistics published by the Automotive 
Daily News. 


out of production § during 
change-over from the Model T to 
the Model A car. 


Plymouth went into third place, 
taking 


with Buick and Pontiac 

fourth and fifth, respectively. 
Dodge finished the year in sixth 

place, with Chrysler taking seventh 


and Oldsmobile eighth. Studebaker 


was ninth and Essex tenth. 

Nash ranked eleventh in point of 
new car registrations last year, while 
Willys was twelfth and Auburn 
jumped up to thirteenth position. 
De Soto finished in fourteenth place 
on the ladder, with Graham fif- 
teenth. 

Hudson led the next group of 
five cars in point of sales, standing 
sixteenth. Hupmobile was seven- 
teenth; Packard, eighteenth; Oak- 
land, nineteenth, and Cadillac 
was twentieth. 

Willys-Knight was twenty-first, 


(Continued on Page 6) 


10.—Chevrolet, 
Ford, Plymouth, Buick and Pontiac 
headed the procession of new pas- 
Senger cars, in point of registra- 
tions, in that order, in 1931, accord- 
ing to the new car registration sta- 


Chevrolet was at the 
top of the retail sales ladder for the 
first time since Ford was partially 
the 








New York, Feb. 10.—The Auto- 
mobile Claims Association and the 
Automobile Underwriters Club yes- 
terday held a joint luncheon and 
meeting in this city. H. P. Stew- 
art told the members that plans 
for establishing warehouses through- 
out the country by General Motors 
and Fisher Body would effect sav- 
ings on repairs by insurance com- 


| panies, 


Mr. Stewart, who has been in 
charge of establishing the ware- 
houses, said investigation showed 
that by using standard replace- 
ment parts much time could be 
saved, provided they are accessible, 
and also the expensive labor of hav- 
ing the parts made especially is 
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CHEVROLET PRICES 
UP IN CANADA 


Toronto, Canada, Feb. 10.—Factory 
list price of the 1932 Chevrolet in 
Canada was increased approximately 
$25 this morning, it was learned at 
the Oshawa factory. 

New price list, amending the pre- 
vious list on the 1932 car, is expected 
to be available today. Continued 
high rate of exchange is the reason 
given by General Motors officials 
for the increase in the Chevrolet. 

Factory list on the 1932 Cadillac- 
La Salle series has not yet been an- 
nounced, presumably for the same 
reason, although the car was pub- 
licly introduced at the opening of 
the Montreal motor show, in Mont- 
real, on January 23. 
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Jan. 26, 


EXCHANGE RATE 
WORRIES CANADIAN 


AUTOMOBILE FIRMS 


tinued high rate of exchange on of automotive vehicle 
Canadian funds payable in the) 


National 


to Examiner Leo J. Fiynn’s report 
to the Interstate Commerce Com- 
mission, The brief was filed with 
the commission on behalf of the 
chamber by LaRue Brown and 
Horace P. Moulton, counsel, 

The chamber voiced no opposition 
to regulation of bus transportation 
of passengers in So far as such regu- 
lation is designed to benefit all 
parties concerned, but maintained 








United States for materials and 1932, the total output being 12 
parts continues to be a source of | mercial units. This compares 
worry to Canadian car makers. At in December, 1931, a gain for 
the present time the rate >| ——_—_ 
change is standing at aroun 3, 
and "aai lower "aan a month! A C C SEES TRUCK 
or so ago, when it reached around = °° * ~* ~* 
18, there appears to be no imme- | REGULATION BLOW 
diate prospects of its going much | 
lower. | 
In the meantime, the factories TO SMALL SHIPPER | 
have announced their 1932 oe ne | 
and it is a question now whether | N York, Feb. 10—P. a 
they will be able to meet these. |_ New. York, Feb. 10—Propose 
This morning a $35 increase -| regulation for motor trucks | 
the list of the 1932 Chevrolet Well 6s feeesemeetie fedenteien elt 
announced at the General Motors | osivate business, and is stripped of 
of Canada plant at Oshawa, after ath metemen 20 teien “ietieah with 
having previously announced _ the » Lg 
price to the public. The “Cadiliae- 
La Salle 1932 prices have not yet 
been announced, presumably be- 
cause of the exchange. 
Other makes of Canadian-built 
cars for which no price list has 
been announced this year include 
Hudson, Essex and Pierce-Arrow, 
all of which have been expected 
daily. Hupmobile is being quoted 
f. o. b. the Windsor plant, exchange 
to be added at the rate prevailing. 
There is a rumor that should the un- 
favorable exchange situation con- : 
tinue, practically all makers of cars | nae eee See ee 4 nl 
in Canada will be forced in the end ‘any rational basis, nor adequately 





2 i onke. peeaee Sr ae cars | enforced if attempted. 


“The examiner’s proposals for) 
truck regulation are, in the opinion 
of this intervenor, economically un- 
|sound, impracticable, and, in im-| 
| portant features, unconstitutional. 

“Such regulation is unwise from 
the point of view of the business 
itself, from that of the shipper and 
from that of the general public,” 
; asserted the motor representatives. 
| Doubt was expressed as to whether 

(A. D. N. Staff Correspondent) “railroad interests from whom the 

Berlin, Feb. 10.—With no prospect | qemand for such regulation pro- | 

of an early improvement in Ger- ey | 
many’s economic situation, the im- (Continued on Page 4) 
mediate future in this coutry for ——--—-- 
sales of American cars in the me- 
dium price range is not bright, in 
the opinien of Douglas Miller, assis- | 


ad Se tate tect oes, INCREASE IN NEW YORK’ 
ve, AROUSES OPPOSITION 


handles automotive matters. 

Another significant fact is the! 
continued gain in German automo-| eae 
tive exports over imports. Figures. Albany, Feb. 10.—A constant flow 
just issued here by the Government of protests from opponents to the , 


GERMAN CAR MARKET | 
CONFINED TO HIGH AND 


By L. E. LEVICK 


PROPOSED MOTOR TAX 





Production 126, 518 Uni ts, 
According to N.A. C. C. Estimate 





Statistical Office of the Reich for | proposed heavy new taxes on motor 
1931 show the following comparisons | trucks and buses at a joint hearing 
with the previous year for auto-/ pefore the fiscal committees of the 
mobiles and motorcycles: Legislature this afternoon was 

Total Value of Exports | brought to a standstill by a charge 
50,812,000 Marks | that the Republicans were trying to 


193022... 4€450.000 Marks “pass the buck” to Gov. Roosevelt 
Total Value of Ir-,orts | in connection with the proposed | 

SORE Cnatastntacon 17,210,000 Marks | measures for new revenues. 

BE cao sa eganans 37,603,000 Marks| The interlude formed a stormy | 


These figures show a 14 per cent.| climax to the hearing, which had 
increase in Germany’s automotive! brought to the Assembly Chamber 
exports in 1931 over the previous; the largest crowd that has attended 
year and a 54 per cent. decline in! a committee hearing in recent years. 
imports from 1930. Its ratio of ex- | So vigorous and representative were 
ports to imports is now nearly three | the objections offered against the 
to one. measures that the leaders have de- 

The bulk of Germany’s automo-| cided to rip to pieces the schedules 
tive imports were from the United! for the new taxes on heavy trucks 
States, according to Mr. Miller, but} and buses and draft a substitute 
exports to that country were neg-| measure afier consultetion with) 
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‘Total Is 29% Below Last January, With Bulk of 
Decline Due to Inactivity of 
Ford Motor Company 


New York, Feb. 10.—The National Automobile Chamber 
Toronto, Canada, Feb. 10.—Con-| of Commerce this morning announced its official estimate 
production for the month of January, 


6,518 passenger cars and com- 
with 123,965 units turned out 
January of 2.01 per cent. 


———® In January, 1931, the total output 


was 178,344 passenger cars and 
trucks. January of this year shows 
a decrease of 29 per cent. under last 
year’s total. 

In this connection, however, it 
must be remembered that in Janu- 
ary, 1931, the Ford Motor Company 
was in heavy production, whereas 
this year this big producer was very 
much slowed down, due to the pause 


involves an unprecedented extension | incidental to offering new models. 


Viewed with an understanding of 
this, the January showing is prac- 
tically on a level with that of a 





public. interest,” declared the) , ne 6 ’ mnanie 
Commerce in a brief of exceptions | mately as many units as they did. 


in January, 1931, 


BALDWIN HEADS NEW 
ADVERTISING-SALES 
UNIT OF PIERCE-ARROW 


Buffalo, N. Y., Feb. 10.—Appoint- 
ment of William M. Baldwin as 
director of advertising and sales de- 
velopment, a newly created division 
of the Pierce-Arrow Motor Car Com- 
pany’s factory organization, is an- 
nounced by A. J. Chanter, first vice- 
president and general manager ef 
the company. 

“The division is a new develop- 
ment in sales management,” said 
Mr. Chanter. “Business recovery, 
we believe, will be accelerated 
through a complete unification of 
sales and advertising forces, and we 
have set up our organization to 
accomplish this.” 

Mr, Baldwin, who heads the new 
division, has been associated with 
the Pierce-Arrow company for fif- 
teen years, earlier as advertising 
manager and more recently as as- 
sistant general sales manager. 
Schooled exclusively in the field of 
fine-car merchandising, he possesses 
an intimate knowledge of conditions 
in virtually every distributing center 
in the United States, his work hav- 
ing carried him into personal con- 
tact with Pierce-Arrow distributors 
in all of the principal cities of the 
country, 

Under the new management, H. 8. 
Bishop, whose creation of Pierce- 
Arrow advertising for the past six 
years has won outstanding distinc- 
tion, and who for the past year 
has been director of advertising, 
now becomes the company’s adver- 
tising counsel, associated with the 
Roche Advertising Company as 
vice-president. 

Horace D. Millhone, who for the 
past year has been associated with 
Pierce-Arrow in an editorial capac- 
ity, will continue his work in the 
new division as will C. C. Thoman, 
who serves as business manager. 

Two new members have been 
added to the staff, Kenneth W. 
Vance and Norman O. Gilbert. Mr. 
Vance comes to Pierce-Arrow with 


(Continued on Page 7) 
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Nashville Bankers Viewing 
Situation With Confidence 


Nashville, Tenn., Feb. 10 (UTPS) .— 


Bank officials in the main unhesita- 


tingly express themselves here as} 


frankly optimistic of the change in 
conditions leading to a more health- 
ful attitude of mind upon the part 
of the buying public The faith of 
the automobile manufacturer in his 
efforts to bring forth a more 
mechanically perfect machine; his 
belief that the great American pub- 
lic still wants and will buy more 
luxurious and comfortable cars, and 
withal his skill at producing these, 
at even lower prices to the public 
than formerly, has set up a mental 
reaction of desire and necessity that 
could not logically be correlated in 
any termination other than in 
steady and increasing purchases of 
new cars through the coming spring 
and summer, they feel. 

Failure to realize, upon the part of 
the manufacturer, that the well- 
being of the dealer is a most im- 
portant factor in the distribution 
of his product, has in times past 
worked material hardships and 
strain upon the dealer, the bankers 
say, bét much of the evil of the old 
“ramming” process is being done 
away with, and with the correction 
of these faults the dealer is left with 
greater freedom to work out his 
problems. 
not exceed what his*volume of busi- 
ness and bank balances justify, and 
on the whole his business is in better 
shape and he stands on the same 
footing as any other legitimate 
merchandising concern. 

In commenting directly on the at- 
titude of the banker toward the au- 
tomobile dealer, Parks Armstead, 
vice-president of the American Na- 
tiona] Bank, one of the largest banks 
in Tennessee, said his institution 
had, about a year and a half ago, 
changed its policy of handling au- 
tomobile dealers’ accounts. Previ- 
ously, the bank had discounted a 
considerable vo}inm™ w, uealer 
tomers’ paper, but has discontinued 
this ~_actice 

"attitude rew is simp! y to fi- 
nance ime automobile dealer, as far 
as possiole, on his own standing, 
financial statement and moral in- | 
tegrity, just as any other business. 
While no actual] ban has been lev- | 
ied on discounting dealers’ customer 


BIRMINGHAM’S SHOW 
OPENS WITH LARGE 


CROWD AT AUDITORIUM 


Birmingham, Ala., Feb. 10 (UTPS) 


| 


~The Birmingham show sponsored 
by the Birmingham Motor Trades 
Association opened Monday after- 
noon with a good crowd on hand. | 
The show continues for three days 
at the Municipal Auditorium. 

The Birmingham show is one e 
the leading shows of the South an 
is one of the few, if not the emg 
one in the South, where no admis- | 
sion is charged. It has been held | 
annually without an _ admission | 
charge for several years. | 

Approximately fifteen dealers are 
on hand with displays. They are: 
Brownell Auto Company, Dodge and 
Plymouth; Drennen Motor 
Company, Buick; Edwards Motor 
Company, Wood Chevrolet Com- 
pany, Chevrolet; Jefferson Motors, 


| 


His credit demands do | 


cus- | 


| dealers, 





paper, the requirements now are | 
that the maker or Buyer of the au- 





independent of the dealer’s indorse- 
ment. 


Nashville are customers of our | 
bank,” said Mr. Armstead, “and it 
is our purpose and our plan to work 


with and to help the dealer in every | 


possible way. We request them to 


come up with their financial state- | 


ments at regular intervals for ad- 
vice and help. We have even had 
them up here in a body after bank- 
ing hours and advised them of our 
attitude. We have urged them to 
guard against questionable and un- 


allowance in trade-ins. We make 
no discrimination whatever against 
the automobile dealer, and only ask 
that he conduct his business on a 
business-like basis.” 

Questioned as to business pros- 


the coming spring and summer, Mr. 
Armstead was immediate in his re- 
sponse to the effect that he re- 


dication that things were loosening 
up. 

Edward Potter, Jr., 
;} the Commerce Union Bank, with 


|branches and associate banks in 





counties throughout middle Tennes- 
| See, speaking on the subject of the 
|extension of banking credit facili- 
| ties to dealer organizations, was 
‘quite frank in his statement that 
| the well-being and financial stabil- 
lity of the local automobile dealer 
should be the prime consideration of 
the manufacturer, even to the point 
'of taking precedent over the mere 
| mass production of automobiles. 
| “The position of the dealer, I am | 
happy ty state.” said Mr Potter, 
“has been greatly impro\ and his 
j burdens lessened by the gradual 
} adoption upon tne part of the man- 
ufacturer of a more farseeing policy 
| of mutual co-operation with his 
dealers. The manufacturer has 
come to visualize the fact that the 
| well-being of his dealers in any com- 
munity is not enhanced by the old 
practices of dumping large quanti- 
| ties of merchandise on them in or- 
| der to clear up factory inventories, 
| Or merely to reach a new mark my 
| mass production. 

“These practices in the past — 
oftentimes loaded the dealer with a 
larger quantity of merchandise than 
his community could normally digest 
and placed him in position where 
he needed more banking credit facil- 
ities than the volume of his busi- 
ness or his bank balance justified. | 
'The faults and evils, however, of | 
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‘CHEVROLET CONFERENCE 
ATTRACTS OVER 500 


Any 


ec 


(Continued on Pa. 


} 


profitable deals and against over- | 


pects for the automobile dealer for | 


garded the general undercurrent of, 
returning confidence as a strong in- | 


president of | 


some twelve or fifteen different | 


WILLYS FURTHER 
ANALYZES FISK 


RUBBER SITUATION 


New York, Feb. 10.—Following the 


tomobile must be known at the recently announced action of the 
bank and éonsidered as a fair risk, | 





who protested last week as a senior 
security holder, quoted figures yes- 
terday concerning the position of 
the company. 

“Tt should be noted,” Mr. Willys 
said, “that in addition to the net 
|current assets of approximately $15,- 
300,000 which includes about $6,800,- 
000 in cash and United States 
Treasury bills and notes, the com- 
pany has fixed assets carried on the 
books in an amount in excess of 
$23,000,000. If, as is contemplated, 
the company continues its manu- 
facturing operations, the net current 
lassets are enough in amount al- 
| most to cover the total funded debt 
without assigning any value what- 
| soever to the fixed assets. But the 
replacement cost of plants actually 
in use would run into several mil- 
lions. 

“It readily will be seen that the 
reorganization committee has not 
obligated itself to furnish any new 
capital. Thus the new plan involves 
no underwriting of stock subscrip- 
tions, but merely invites bond and 
note holders to accept stock for 
ecurities. In view of the mar- 


| their s 
ditions which have prevailed 


ket con 


for several months past, it is ex-| 


tremely doubtful whether any new 
money would be put into the com- 
pany by any of its present security 
holders. 

“Furthermore,” Mr. Willys con- 
tinued, “in consideration of the in- 


terests of all the security holders | 


|of the Fisk Rubber Company, in- 
| cluding ~ potential interest of ju- 
older tT an ‘ 


nior oe 


rot 


epinion nat the prese mo er 
tainly not a suit able 1 tim: arry 
| out the proposed reorg?nization. | 
The company, with jis present Mahe | 
agement, is in the process of carry- 


ing out its established program for | 


the important part of the 1932 sea-|1r 


son. Reorganization at this time 
would thus involve a severe handi- 
cap on the continuance of the com- 
pany’s business and work a hard- 
ship on every holder of every kind 
of Fisk security.’ 


CANADIAN SHOW DATES 
SET FOR MARCH 5-13) 


Toronto, Canada, Feb. 10.—Dates 
of the Nationa] Spring Motor Show 
of Canada, to be held in this city 
‘next month, were officially an- 
;nounced today by J. L. Stewart, 
| general manager Canadian Auto- 
|mobile Chamber of Commerce, fol- 
lowing a meeting of that body. The 
show “is to be held March 5 to 13, 
inclusive, in the Coliseum Building, 


at the Canadian National Exhibi- | 


|tion grounds in the west section of 


Atlanta, Ga., Feb. 10 
More than 500 persons, 


(UTPS) — 
including 
associated bankers, sales 
managers and salesmen, are attend- 


Car|ing the annual two- -day zone sales 


conference of the Chevrolet Com- | 
pany. 


Hosts to the visitors were: R. 


Nash; McCormack Brothers, Pack-| W- Peek, manager for the Atlanta 


ard and Pontiac; J. F. Oates, Chrys- 


zone, and L. S. Costley, manager for 


ler and Plymouth: Pioneer Motor | the Southeastern region, with head- 


Company, Cadillac, La Salle and 
Oldsmobile; L. H. Pennington, 
Hudson and Essex; Pryor Motor 
Company, Willys-Overland and 
Willys-Knight; Scouten Motors 
Inc., Studebaker and Rockne; Stout 
Motor Company, Reo. Ford dealers 
in the city will also display Fords 
and Lincolns. 


HARDWARE TRADE HAS 
IMPROVED IN FEBRUARY | 


New York, Feb. 10.—Despite some | 
disturbing factors in the general} 
situation, the February outlook in 
the hardware industry has shown 
indications of improvement over the | 
preceding month, Hardware Age| 
Says. Orders are now making their | 
way more freely toward merchant, | 
jobbing and manufacturer. Small-/ 
lot buying of staple merchandise is 
currently reflecting an increase and | 
a@ substantia] volume of spring busi- | 
uccs is anticipated. 


| 





| the company and discuss their prob- 


dent, 


quarters in Atlanta, and included | 
in the features for the two days | 
are an “open house” where sales 
manager and salesman will have 
an opportunity to meet officials of | 


lems; a commercial car display; a 
luncheon at the Atlanta-Biltmore 
Hotel and a banquet. 

Among the officials of the Chev- 
rolet Company visiting Atlanta were 

. J. Klingler of Detroit,, vice- 
president and general sales man- 
ager; W. G. Llewellen of Detroit, 
general sales promotion manager. 


BRAKE SERVICE GROUP 


ELECTS MUNZ HEAD 
Philadelphia, Feb. 10.—Officers of ' 
the Brake Service Association of 
Philadelphia have been elected for 
1932, as follows: Preside 
Munz, Munz Bros., Inc.,; Vice-presi- 
Otto Duhrkoff, Frankford 
Brake Service, and, secretary-treas- 
urer, Carson Masters, Jr., Hender- 
son Brake Service. 


t, Edwin | 





| terstate. 


the city. 


Tentative dates had been set for | 


the last week in February, but two 
weeks ago were withdrawn in order 
; to give the C. A, C. C. an oppor- 
|tunity to confer with the Ford 
Motor Company at Windsog,.on the 
release of the new Ford. It is now 
understood that the Mode] B Ford 
will be ready for display for the 
opening of the show. 

This is the first spring show to be 
held in Toronto for several years, 
lack of 


manufacturers to confine their ef- 


‘forts to individual showings in ho- 


tels and dealer showrooms. 


TWO BIG BUS FIRMS 


EFFECT AGREEMENT | 
Omaha, Neb., Feb. 10.—Pickwick- | 
Greyhound bus lines and Interstate | 


Transit, bus subsidiary of the Union 
| Pacific and Chicago & North West- 


ern railroads, have effected a work- 
(ing arrangement whereby they will 


co-operate to provide a nation-wide | 
, network of bus service, according to 
the announcement made. here by 
Russell J. Walsh, president of In- 
Pickwick lines cover the 
entire eastern section of the coun- 
try, while the great strength of In- 
terstate is west of the Missouri 
River, although it has lines to Chi- | 
cago, Kansas City, St. Louis and 
points farther east. 





Fisk Rubber Company stockholders’ 
| committee which opposes the reor- 


“Practically all of the dealers of | ganization plan of the group headed 
by Orrin G. Wood, John N. Willys, 


suitable accommodations | 
| making it necessary for dealers and 


|eled on the type of the Automobile Club of America,” 
|W. L. Robinson. 


| longer have social features—we give all types of personal and 
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Buds in the Spring 


* + * 


Ford Merchandising Plans 





% * * 
The Philadelphia Automobile. 
Club 
* + 








ASH will not be the only one to make a spring announce- 
ment. Others are making similar plans, I find out, 
although as yet none has come out flat-footed and said so, 
as has the Kenosha concern. But I pick up a rumor here and 
bit of gossip there and find that two and two sure do make 
four. But I get hushed when I ask for permission to mention 
names. 

Of course there is no doubt as to Ford’s intentions, but 
at this writing the sage of Dearborn still remains a sphinx. 
But the gossips insist he has in mind some time early in 
March for the unveiling. Then those who peddle “inside 
information” declare we will witness the debut of the new 
line, unquestionably an eight and a four, and it still is thought 
that these offerings will be adaptable to the same chassis, 
with the four at a price that will “rock the industry,” as one 
gossip put it. 





ok * 


GOING FURTHER in the Ford matter, there is 
| sensational methods of merchandising the new line. 


talk of 

Wall 
| Street has heard of one plan which is built around an unusual 
time payment scheme—two years in which to pay, with a 
“te down payment and only 6 per cent interest to be 
pe With a strong credit company such as Ford has to carry 
this paper and with Henry Ford ready to dip into his own 
/pocket for the wherewithal in case any more is needed, the 


rail birds of the industry are getting plenty of thrills talking 

about such a proposition. Two years in which to pay will 

appeal to those who fear becoming involved in heavy pay- 

| /ments over a shorter route, they say. 
k ok * 

WHILE THIS HAS BEEN BRUITED AROUND for 
'some time, and of course the Ford company is noncommittal 
|as to whether or not this plan will be adopted, I have heard 
‘of still another sensation. That is that Ford has in mind 
‘selling the new cars on a mileage basis. It has been impossible 
| to get anything more definite as to the details of the plan. It 
may be true and then again it sounds just like gossip. If 
Henry has something like that up his sleeve it will be one of 
the most revolutionary methods to sell cars ever used by this 
industry of ours. I have heard of tires being sold that way to 
taxicab and bus companies, and there have been trucks put 
out on this basis, but I believe no manufacturer of passenger 
cars ever has tried it. 





mo 


av 


Lid. 


* a * 


RETURNING TO SPRING ANNOUNCEMENTS, 
though, I hear that there soon will be sprung a new series by 
ithe manufacturer of a low priced car who. was one of the 
early birds last summer and. who now figures that he is per- 
fectly justified in bringing out something for the spring 
trade. I’d better stop now before I give you a hint as to his 
identity, for that’s something to be avoided at the present 
time. 


Still another company, which is not in Detroit but within 
range of a Big Bertha in case we had one of the German guns, 
is set for an addition to its line, an offering in the low priced 
field which will incorporate many of the features found in 
one of its higher priced models. 

Then there is the Cord front-drive which is said to be 
| ready for an announcement some time this spring. 

* ok Bg 

IN TELLING OF THE PASSING of the Automobile 
Club of America of New York city, one of the few motoring 
organizations with a social side to it, the column overlooked 
| mentioning that the Automobile Club of Philadelphia belongs 
|in the same category. 

The club writes me calling attention to the fact that it 
was the second formed in the United States and that it still 
is as vigorous as the proverbial green bay tree. 

“The club was formed in 1900 by the first fourteen auto- 
mobile owners in Philadelphia as a social organization, mod- 
writes 
“We are the owners and operators now of 
the only garage held by an A. A. A. club. Of course we no 


| 
| 














civic service for motorists.” 




















Daily Newspaper Aids Au- 
tomobile Dealers to Record 
Biggest Day of Year 


Atlanta, Ga., Feb. 10 (UTPS).— 
As a result of an “Atlanta Day,” 
carefully planned by the Atlanta 
Journal and carried out with the co- 


operation of the local m>rchants 
and automobile dealers, more auto- 
mobiles were sold in Atlanta on 
February 1 than any other day in 
the year. 

For a week before the date set for 
the occasion the Atlanta Journal 
ran advertisements announcing the 
event. Out-of-town papers carried 
eight full-page announcements con- 
tributed by the Atlanta Journal. 
Papers destined for Atlanta carried 
teaser ads for the first six days 
with full-page announcements on 
Saturday and Sunday preceding 
February 1. 

The result was an excellent out- 
of-town business for the dealers. 

In addition to this advertising, 
fifteen minutes each evening were 
devoted to an announcement over 
WSB, the broadcasting station of 
the Journal, telling about the event. 

On the Saturday before the first 
of the month, statements from the 
different trade organization presi- 
dents were printed, pointing out the 
advantages of purchasing automo- 
biles on “Atlanta Day.” 

“You can buy a better automobile 
today for $1,000,” said Joel Daves, 


president of the Atlanta Automobile | 


Nashville Dealers Report 
Public Taking to New Cars 


Association, “than you could five 
years ago for $2,000. 

“The nation’s motor car manu- 
facturers have registered their con- 


fidence in the future by investing 


millions in new inventions, new de- 
velopments and new designs, and| 


they are now displaying the great- 
est values that ever bid for a mo- 
torist’s dollar. 

“Comparison of the automobiles 
of today with those of a few years 
ago, with a check-up of quality and 
relative model prices, will convince 
any one that he gets much more to- 
day for his money than ever before 
offered or even believed possible a 
few years ago.” 

Such statements had a_ pro- 
nounced effect in stimulating an 
interest and creating trade during 
the day. 

On Saturday also dealers were 
provided with stickers to place on 
the windshields of cars demon- 
Strated or sold. While cards with 
a skyine of the city and the words 
“Atlanta Day—A Day of Great 
Values” were supplied them for dis- 
play purposes. 

Skyline cuts in as many as five 
different sizes were made available 
to dealers for use in their “Atlanta 
Day” advertising to tie in with the 
event. 


DU PONT’S EXHIBIT 
FEATURES BATTERIES 


Atlantic City, N. J., Feb. 10—Two 
boardwalk windows of the Du Pont 
Exhibit are devoted to displays in 
the manufacture of which Gras- 
selli chemicals enter. One features 
Exide storage batteries. A large 
background, which forms the cen- 
tral attraction, shows photo trans- 
parencies, electrically lighted, re- 
vealing the uses of storage batteries 
for aircraft lighting, government 
service, control bus service, bus 
lighting, railway car lighting, gen- 
eral lighting, automatic signals, elec- 
tric industrial trucks, and theater 
lighting when current is interrupted. 
Various types of batteries, includ- 
ing some with portions cut away 
So as to show their interior con- 
struction, are grouped around the 
window. An added feature is a 
large battery of the type used on 
Wilkins’ transarctic submarine, the 
Nautilus. 

Weed chains, in the plating and 
finishing of which Grasselli chem- 
icais are used, form the attraction in 
the second window. They are shown 
in a number of sizes and styles. 
In addition, mechanical display 
stands show mounted and operating 
automobile wheels equipped with 
the chains, 
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How Teaser Ads We 
To Put Over Sales in Atlanta 


@ 









IT’S COMINGI 


SO START NOW AND 


LOOK 
INTO ITI! 


WATCH THE 
JOURNAL DAILY!!! 


| 
| 
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Nashville, Tenn., Feb. 10 (UTPS). 


|—Nashville automobile dealers are | 


'on the “qui vive.” In spite of the 
|depressed conditions of the past 
lyear, the news of the impressive 
crowds and sales at the shows 
|throughout the country, coupled 
{with the fact that almost all of the 
new models shown at the New York 
show are now on exhibit at the 
various dealers’ showrooms in Nash- 
ville, has tended to arouse a distinc- 
tive automobile conciousness 
Nashville residents’ minds. 

Due to the great number of new 
models presented, and the unusual 
interest shown therein, the twentieth 
annual Nashville Auto Show, re- 
cently closed, was probably the most 
outstanding one ever held. 

The somewhat startling mechani- 
cal improvements brought forward 
this year by many manufacturers, 
together with beauty of contour and 
grace of line, are arousing admira- 
tion and keen interest in the minds 
|of prospective buyers, and dealers as 
a whole are more cheerful in out- 
look than they have been at any 
time in the last year. 

It is not an infrequent sight on 
| the downtown streets to find a 
point. If one elbows one’s way 
|through he is surprised to find 
|that this crowd is admiring and 
, examining a new model automobile 
that some buyer has parked for a 
few minutes. 
| A brief survey of some of the 
| leading dealers in Nashville devel- 
‘oped the fact that 
‘doubts and dark forebodings have 
'been discarded, In their place is 
an air of cheerfulness and indus- 
‘'triousness, which indicates plainly 
that some business is being done. 
| ©, T. Huggins, treasurer of Bran- 
'nan-Huggins Motor Company, Hup- 
|mobile and _ Pontiac 
stated that January business showed 
,a decided improvement over any 
month in the fall. Mr. Huggins 
says he is impressed with the fact 


that all manufacturers have struck , 


out for business, and have left no 
stones unturned to get it. 

Duncan R. Dorris, pioneer of au- 
tomobile business in Nashville and 
sales manager for the Cumberland 
Motor Company, dealer for Dodge 
and Plymouth, believes unquestion- 
|ably that the low mark has been 
|passed. The Cumberland Motor 
Company is distributor for twenty- 


re Used 


in 


crowd of people gathered at some | 


pessimistic | 


dealership, | 








TWO OF THE TEASER ADS that helped Atlanta car dealers by 
creating interest in one-day sale 


four counties in middle 
and has associate dealers. 

James S,. Frazer, 
general 
Motor Car Company, distributor for 
middle Tennessee, southern Ken- 
tucky and northern Alabama, with 
twenty-two associate dealers, says 
the reaction to the New York show- 
|ing of the new Hudson-Essex mod- 
els, all of which are now on display 


in their showrooms, has been phe- | 
| 


'nomenal., 

“T can evidence this opinion,” said 
Mr. Frazer, “by the simple fact that 
we heave sold more cars, both whole- 
sale and retail, during the first two 
weeks in January, than we sold in 
November and December put to- 
gether. I honestly believe there is 
more real buyer interest being dis- 
played in automobiles today than 
there has been at any time in the 
last two years.” 

W.A. Johnson, general manager of 
Naron-Platz Motor Company, dealer 
in Chevrolet, stated that, inasmuch 
as Chevrolet new models were out 
in December, it had not been ap- 
parent that the New York showing 
‘had in any particular degree af- 
fected buyer interest with them. 
Mr. Johnson further stated that, 
while there had been no sudden or 
noticeable increase in business since 
the advent of their new models in 
December sales were being made 
with much less resistance than in 


| the latter part of last year, pay- 
‘ments were better and, on the 
whole, the volume of _ business 
sounder. 


Bacon-Pence, Inc., dealer in Willys- 
Overland products, which also oper- 
ates in Louisville under the same 
name, says there is interest aplenty 
in the new Willys-Overland models. 


| DRASTIC SUPERVISION 
OF BUSES PROPOSED 


Trenton, N, J., Feb. 10.—Senator , 


Jayne of Ocean has offered bills 


that would affect the bus business | 


very materially in New Jersey. One 
of the series of bills) would put 
bus lines under more drastic super- 
vision of the Public Utility Commis- 
sion and empower the board to fix 


the hours of labor for the drivers | 


of the buses. It would make it 
possible to prescribe eight-hour 
shifts for the drivers so as to pre- 
vent them from becoming over- 
| worked and not in position to drive 
| with safety and the necessary care. 


Tennessee | 


president and | 
manager of the Imperial | 


J. W. Masden, general manager of | 
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Cincinnati Jobbers Divided 


On Spring Upturn Outlook 


spring business prospects among the 
automotive equipment and parts 
jobbers and dealers in the Cincin- 
nati territory are more or 
graduated between “nothing much 
in sight” and confidence that a 
sharp upswing is close at hand, 
These estimates are based large- 
ly upon the estimators’ forecasts re- 
garding general business and em- 
ployment conditions. Those 
feel that any improvement in these 
conditions will not be appreciable 
naturally are somewhat pessimistic 
over their own business prospects 
for the coming months. Similarly, 
those who anticipate early accelera- 


try are planning their spring sales 
programs on this basis. 
Jobbers and dealers whose 


appear to be of the opinion that 
numerous owners of cars made prior 
to 1930 will be driving these cars 


out the parts business through re- 
placement of worn out and broken 
parts—if there is sufficient employ- 
| ment to.permit the purchase of 
| these new parts. 

These jobbers and dealers believe, 





which they think is the best that 
can be hoped for, will increase the 
parts business. They are practically 
unanimous in voicing the opinion 
that sales of new cars this spring 
and summer will not be of suffi- 


who | 


tion in general business and indus- | 


as a rule, that any slight or even | 
moderate improvement in business, | 


cient volume to reduce the sale of | 


parts for cars now in operation. 
| Sellers of accesories and miscel- 
|laneous items identified with the 


_ | automobile field share virtually the 


same views. They appear to be- 
| lieve that enough old cars will be 
“fixed up” during the coming 
;}months to continue the improve- 
ment in these lines that has been 
noticed within the last month or 
two. 

The most optimistic are the deal- 
ers in garage and repair shop 
}equipment and supplies. They al- 


up and are confidently expecting to 
do a considerably greater volume 
|} this spring and summer than they 
did during the same period of 1931. 
In this group expanded sales pro- 
grams and additional personnel al- 
ready are being contemplated and 
in at least one instance have been 
placed in effect. 

Some representatives of each of 
|the foregoing groups report 
they are doing a normal business 
even at the present time. However, 





entirely to the fact that a number 
|of their less firmly intrenched com- 
| petitors have passed out of exist- 
|}ence, with the result that the less- 
| than-normal total business is divid- 
;}ed among fewer houses in such a 
manner that the stronger ones are 
reaping the benefits. 

All agree that business is best in 
Cincinnati and its immediate vicin- 
ity, almost as good in southern 
|}Ohio and southwestern Indiana, 
| and decidedly poor in the sections of 
Kentucky reached. 


ready see signs of a business pick- | 


that | 


they admit that this is due almost | 


Cincinnati, Feb. 10.—Estimates of | even 


if the expected sizeable in- 
crease in the new car business fully 
materializes. New automobile sales 
are helpful to us and to others 


less| handling similar lines because the 


new cars will require attention such 


as valve grinding and other me- 
chanical details. 
“We have already launched a 


greatly expanded sales program for 
which it was necessary to add six 
salesmen to our staff.” 

Normal business in Cincinnati, 
Slightly less than normal in the 
surrounding territory except Ken- 
tucky, which is “bad,” is reported 
by Thomas J. Dugan, president of 


| the C. & D. Auto Supply and Radio 


busi- | 
ness is primaritly automobile parts | 


Corporation. 

“Prospects for the spring season 
look most favorable to use,” Mr, 
Dugan said. “At present our busi- 
ness is improving and should con- 


| tinue to do so because it is evident 


throughout this year and will help) 


| few months. 


that a considerable number of peo- 
ple are fixing up their old automo- 
biles, and this number certainly 
should increase greatly in the next 
Our sales of automo- 


| bile paint are especially large now, 


|}and other 





| It is reported that sales of parts | 


j}and accessories for cars built in 
| 1925, 1926 and 1927 and previously 
are considerably in advance of the 
business done two and three years 


ago on items for cars of correspond- | 


ing antiquity. This obviously is at- 
tributed to the depression’s 
on new car sales. 

Business of the Dorman Automo- 
tive Parts Company is “getting bet- 
ter right along,” 
Dorman, and is expected to reach 
pression days during the 
months. : 

“Our business at the present time 
is better than we had any idea sey- 
eral months ago that it would be,” 
Mr. Dorman said. “Inquiries about 
garage and repair equipment have 
| increased rapidly in the last month 
'or two. This in itself is most en- 
| couraging, for it points to a more 
|healthy condition among the re- 
| pairmen and to an increase in the 
| parts business. I am certain a break 
| for the better is close at hand. 

“We believe a great number of 
old cars will be reconditioned this 
| spring and summer, whether or not 
|there is a marked improvement in 
| general business conditions. In our 


according to Jack | 


effect | 


|above $150 per car. 


| er, ‘ 7} > 
proportions comparable to pre-de- | but were sandwiched 
coming | 


J opinion this will not be offset ap- | 
‘could ke had, 


preciably by the sale of new Cars, 





| first night; 


and our spark plug, gasket, fan belt 
such business is most 
satisfactory. 

“My personal opinion is that the 
Sale of new automobiles, whether it 
proves large or small, will have lit- 
tle or no effect upon our business, 
I do not see how it would be pos- 
sible for general business to pick 
up within the next few months to 
reduce the number of motorists who 
will buy parts and other equipment 
for their old cars. Furthermore, 
I believe any general business pick- 
up will help the parts and acces- 
sories business because I know there 
are plenty of car owners today who 
cannot afford at this time to make 
the repairs and replacements that 
are necessary to make their cars 
ready for continued operation. It 
appears to me that the relief af- 
forded to this class by any dégree 
of business revival will more than 
offset any possible loss to the parts 
and accessories dealers and the re- 


(Continued on Page 6) 


DEALER DESCRIBES 
USED CAR AUCTION: 
SOLD 140 UNITS 


Louisville, Ky., Feb. 10.—P. L. Curtis 
of the P. L. Curtis Motor Company, 
640 South 3d St., former Dodge and 
Plymouth dealer, today reported 
that the company’s auction sale of 
used cars, run for four days start- 
ing February 2, had proved very 
satisfactory, and that the stock of 
approximately 140 cars had virtually 
been cleaned up, other than a few 
cars where the buyers had failed to 
complete purchase, or were unable 
to comply with terms, or financing. 

Mr. Curtis stated that the first 
ten cars sold on the opening night 
were at rather low prices, the sale 
starting off a little dull, but ap- 
proximately 36 cars were sold the 
44 the second, 40 the 
third and 32 on Friday, some Cars 
having been resold, and just a few 
had not been disposed of. 

He stated that he had not figured 
out the average per car, but that he 
was certain it was somewhere 
Averages on 
better cars representing 1929 or 
later models were fair, but the junk 
class didn’t bring hardly anything, 
in between 
better cars in the sales offerings to 
keep the sales moving and create 
the bargain idea. 

The average of used car sales in 
Louisville as reported by dealers re- 
cently has been around $220 per car. 
However, where on auction sale is 
held for more rapid disposal, along 
with the fact that the cars are sold 
with merely the auction sales cost 
rather than salesmen’s commissions 
and later serving reductions, 
probably means that an average of 
$150 or better is quite good 

At any rate, it appears to have 
been about the most successful auc- 
tion sale ever staged by a dealer in 
Louisville. Previously most auction 
sales have been stopped after a day 
or two, because only junk prices 
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Mob Psychology 


OW that the Chicago show is a matter of history, we 
may be permitted to steal a leaf from Sir Philip Gibbs’ 
book and say: “Now it can be told.” 

When the show opened every one had high hopes that 
the outstanding success of the New York national exhibition 
was to be repeated and emphasized. The weather for opening 
day was bitter cold, but even that did not explain the enthu- 
siasm with which Chicagoans stayed away from their own 
particular show. They stayed away in such numbers that 
before long a spirit of gloom and depression overhung the 
automotive cohorts gathered in the city on the lake shore. 

Furthermore, the crowds stayed away from the show on 
Sunday and Monday and Tuesday and so did the dealers, 
who were expected in great numbers. 

The net result was that wherever automotive men 
gathered, one coming upon the group could hear hollow 
groans: “Oh, what’s going to happen to us.” The spirit of 
pessimism was contagious. It ran riot through the city. 

And then on Wednesday a little ray of sunshine began 
to be seen. People began turning out. More tickets were sold 
at the Coliseum, and the hotel shows noted an increase in 
attendance. A lot of the automotive representatives had 
become so steeped in pessimism that they packed up on 
Wednesday, intending to go home Thursday. Then the 
change in sentiment caught them and they decided to remain 
to the end. 

Thursday brought a definite turn. More people turned 
out to see the new products of the automotive industry. Fri- 
day and Saturday brought normal crowds and increased 
buying. 

What caused the early apathy and the later enthusiasm? 
If it was anything other than our old friend, Mob Psychology, 
we do not know what it was. Nothing happened in general 
business conditions during the first half of the week to arouse 
interest in automotive products, which had previously been 
missing. It simply happened, and we shall have to let it go 
at that. But the fact remains that the spirit of gloom that 
lay heavy on all the automotive world in Chicago lifted into 
something approaching optimism during the last half of 
show week. 

And here, even at the risk of growing tiresome, we can- 
not forbear warning the whole automotive world that it is 
vitally important not to let interest in the two great national 
shows at New York and Chicago grow lukewarm. These two 
great exhibitions every year focus the entire attention of the 
country for two separate weeks on the new products of the 
automotive industry. No other industry enjoys this peculiar 
advantage, and every other industry in the country would 
give its eye-teeth to have our opportunity. 

We must remember that the highly successful shows 
staged by various companies in the hotels, particularly at 
Chicago, are completely dependent on the national exhibi- 
tions. The hotel exhibits at Chicago seem to be more enticing 
than are similar sideshows in New York. Undoubtedly it is 
a matter of convenience, but, be that as it may, crowds do 
throng into the Stevens, the Congress and other Chicago 
hotels to see the company exhibits as they do not attend 
similar shows in New York. But if it were not for the 
national show at the Coliseum none of these hotel exhibits 
could exist. It is the national show which brings people into 
Chicago and makes it possible for them to visit the hotel 
exhibitions. 

It is extremely important that everything be done to 
conserve and encourage the Coliseum exhibitions, that Chi- 
cago show week shall not lose its power to draw visitors into 
the city and keep the attention of the whole Middle West 
focused on the new offerings of our industry during that 

crucial period. 
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GERMAN CAR MARKET 
CONFINED TO HIGH AND 
LOW PRICED VEHICLES 


(Continued from Page 1) 







ligible. In 1931 there were sold in 
Germany 7,000 American passenger 
cars and 4,000 American trucks, in- 
cluding General Motors and Ford 
sales. However, Mr. Miller said, al- 
most all of these sales were in the 
first half of the year, and he ex- 
pects a decline in 1932. 

The biggest German automotive 
exporter in 1931, the American offi- 
cial said, was the Opel plant in Rus- 
selsheim, near Frankfort, which is 
controlled by General Motors. Also 






























contributing to the German export 
total was the Ford plant, which Mr. 
Miller sai@ has begun to ship auto- 
mobile wheels to Russia in accord- 
ance with a recent contract. The 
drop in German sales also affected 
the Ford plant, Mr. Miller added, 
but parts sent from the United 
States for assembly in this country 





were resold to Ford plants in other | 


countries, thus avoiding a loss. 

The depression is the second blow 
within recent years to the sale of 
American cars in this country. From 
1923 to 1925 Germany admitted 
only a limited and specified number 
of cars a month from each exporting 
country. Later in 1925 this restric- 
tion was lifted, and import of cars 
was permitted upon payment of a 
duty of 225 marks per 100 kilo- 
grams, This rate was reduced, and 
now is 75 marks per 100 kilograms. 

Discussing the immediate pros- 
pects for the American car in Ger- 
many, Mr. Miller said: 

“There will be a small, continued 
market for the very high class 
American car for persons such as 
high-salaried executives. These cars 
—Lincoln, Cadillac, Packard and a 
few others—are popular with this 


type of purchaser, especially for 
sport. Nearly all will be imported 
complete. 


“In the field of medium-priced 
cars—such as Buick, various Chrys- 
ler models, Willys-Overland, Hud- 
son-Essex and Nash—the future is 
not bright. 

“But there is a continued prospect 
also for the sale of the very lowest 
priced American cars, which offer 
most for the money. The leaders 
in this field have been Ford and 
Chevrolet. An important advantage 
has been that the chassis of such 
cars could be used for truck bodies, 
whereas competing German passen- 
ger cars are too low-powered to take 
commercial bodies. In Berlin, for 
instance, you will find that all home 
deliveries by department stores, 
meat markets, bakeries, dyers and 
cleaners and other such establish- 
ments generally are made in Fords 
or Chevrolets. 

“When business improves in Ger- 
many, there may also be a big mar- 
ket here for small American cars 
besides Ford and Chevrolet. It is 
all a matter of the German buyer 
getting ‘the most car’ for his money.” 

Hudson-Essex, it may be noted, is 
keeping its assembly plant running 
at Spandau, a suburb of Berlin. Be- 
cause of its small size, the plant is 
in a favorable position to remain 
open despite the depression, Mr. 
Miller said. 

In the heavy truck field, Mr. Mil- 
ler believes there is no future in 
this country for the American prod- 
uct and that American makers will 
receive increasing competition in 
other foreign countries from Ger- 
man manufacturers. For one thing, 
he said, the German duty, based on 
weight, makes American trucks al- 
most prohibitive, while in sales to 
other countries Germany has the 
advantage of shorter distances, and, 
therefore, lower transportation 
costs, 

Muchebuying of American cars in 
this country, Mr. Miller said, is 
due to the Germans’ desire to be 
able to “step on the gas” and 
feel they are handling a machine 
with lots of power behind it. 

The German owener of a Ford 
car has to pay about $10 a month 
taxes on it; the owner of a Chev- 
rolet about $12. Gasoline, including 
taxes, costs about 40 cents a gal- 
lon, a license costs about $25, which 
includes a certificate of a recog- 
nized automobile school testifying 
to the holder’s ability to drive a 


Ss SSS 


car, and garage rent comes to about 
$15 a month. 


Automobile thieves are not un- 


known in Germany and in a city 
like Berlin cars are said not to be 






REGULATION BLOW 
TO SMALL SHIPPE 


(Continued from Page 1) 


ceeds would find in it the blessing 
which they anticipate. 

“The motor truck is not, and 
never can be, a substitute for all 


other forms of transportation. It 
performs, however, an important 
and irreplaceable service, and there 
is no evidence that it is materially 
encroaching upon territory which is 
beyond the sphere of its utility. Re- 
gardless of these facts, however, the 
restriction of trucks is being sought 
at the instance of those older and 
less efficient forms of transportation 
which in its special] field it is super- 
seding” 

It was indicated that setting up 
a costly bureaucracy to regulate 
trucks would hinder for hire oper- 
ation of the vehicles to such an ex- 
tent as to render it useless. 

Criticism was made of the ex- 
aminer’s vagueness as to the true 
relation of the trucking industry to 
the economics of the nation’s in- 
dustry, and of the lightness with 
which he dealt with the protests 
against Federal truck regulation 
voiced by such representative shap- 
pers’ organization as the National 
Industrial Traffic League, the Bos- 
ton Chamber of Commerce, the 
Merchants’ Association of New 
Ycrk and the National Grange. 

Railroad regulation was adopted 
because the carriers discriminated 
against the public and smaller ship- 
pers, the brief pointed out, adding 
that “in the motor field the situa- 
tion is reversed” because “jf regu- 
lation operates efficiently it must 
operate to restrict competition and 
diminish its flexibility; if the fix- 
ing of minimum rates, as desired 
by the examiner, raises its costs, 
it is the small shipper and not the 
large who will suffer. 

“The first must depend on the 
carrier for hire. The latter can buy 
or lease his own trucks. The first, 
if he has motor service at all, gets 
it with decreased flexibility and 
economy. The latter gains all the 
advantages of motor service, so fre- 
quently emphasized in the exam- 
iner’s report, without the disadvan- 
tages and superimposed cost of 
regulation.” 





AMMCO TO ESTABLISI 
SUBSIDIARY IN CANADA 


Toronto, Can., Feb. 10.—Arrange- 
ments have been completed for the 
manufacture in Canada of the 
Ammco line of automotive equip- 
ment, manufactured in the United 
States by the Automotive Mainte- 
nance Machinery Company, of 
Chicago. A Canadian company is 
being formed, as a subsidiary to the 
Chicago concern, under the name of 
Ammco Canada, Ltd. with head 
offices at 2 Breadalbane St., To- 
ronto. J. C. Adams will be manager 
of the Canadian firm, and J. C. 
Adams Co., Ltd., Toronto, will con- 
tinue to act as sales representatives. 


safe on the streets. In this con- 
nection, there may be another rea- 
son why Germans like American 
cars: The consensus here is that 
fewer of them, relatively, are stolen, 
due to their superior locks, 














NEW welding heads with detachable tips for Oxweld Type W-17 
Blowpipe 


|OXWELD WELDING HEADS 
WITH DETACHABLE TIPS 


A new series of welding heads 
| with detachable tips has been intro- 
duced by the Linde Air Products 
Company, 30 East 42d St., New York, 
N. Y., for use with the Oxweld 
Type W17 Welding Blowpipe. These 
will supplement the one-piece style 
'heads for this blowpipe, so that the 
user will have a choice of two types 
of welding heads. 

The new detachable tip heads were 
developed particularly for pipe-line 
welding and for production opera- 
tions. The new tip produces the 
same type of flame as that produced 
by the one-piece welding head for 
the type W-17 blowpipe. Sizes Nos. 
6 to 13, inclusive, are available in 
the new welding heads. 

One of the practical features of 
the new design is the very satisfac- 
tory connection between the tip and 
the stem provided by the male 
thread on the tip which screws into 
the stem. Removal or replacement 
of the welding tip is thus greatly 
facilitated. 


AUBURN CHICAGO 
SHOW SALES 14% 
ABOVE 1931 MARK 


(Continued from Page 1) 


indication that those manufacturers 
offering a product that is outstand- 
ing in design, preformance, and 
value should experience a satisfac- 
tory year,” he said. “Never before 
has the public displayed such in- 
tense interest in our models. Since 
the new Auburns were brought to 
Chicago one dealer has averaged 
forty demonstrations a day on the 
twelve cylinder car alone.” 


| COMING EVENTS | 


FEBRUARY 


6-13—St. Paul. Annual Automobile Show. 
St. Pau! Automobile Dealers. [nc. 

7-13—St. Louis. Annua) Automobile Show, 
St. Louis Automobile Dealers Asso- 
ciation. New Mart Building 

8-13—Ottawa, Canada. Show. 

%-13—Denver, Col. Show. 

9—St. Paul. Minnesota Motor Trades 

Association Annual Convention. 

10-13—Trenton, N. J. Annua) Automobile 
Show, Trenton Automobile Tra'e 
Association 

13-19—Indianapolis, ind. Indianapolis Au- 
tomobile Trade Association Show. 
Ear] G. Henry, Mgr. 


13-20—Kansas City, Mo. Annua) Auto- 
mobile Show, Kansas Cit Motor 
Car Dealers’ Association. merican 


Royal Building. 
13-20—Los Augetes, Cal. 

Hote] Bilimore. 
15-20—Memphis, Tenn. Show. 
17-20—Burlington, Vt. Show. 
17-20—Charlotte, N. C. Show. 


Automobile Sajon. 


17-20—Mankato, Minn. Show. 
1i-21—Peoria, Ul Automobile Show. 
18-22—Holyoke, Mass. Show. 


21-25—New Orleans, La. Show, 
22-27—Des Moines, Ia. Show. 
23—Des Moines, Ia. 13th Annual Meet- 

ing and Convention. Iowa Auto- 
motive Merchants Association. 

22-March 5—San Francisco, Cal. Au‘cmo- 
bile Salon Palace Hotel 

27-March 5—Albany, N. Y. 22d Annual Au- 
tomobile Show, Albany Automobile 
Dealers’ Association, Inc., State 
Armory. 

20-March 5—Seatile, Wash. Show. 


MARCH 


3- 5—Gary, Ind. Automotive Trade Asso- 
ciation, annual show. H 
Travers chairman 

3- 5—Manchester, Conn. 
3- 6—Decatur, Ill, Show. 
5-13—Teronto, Can.. National Spring Mo- 
tor Show of Canada. Canadian Au- 
tomobile Chamber of Commerce, 
Coliseum, Exhibition Grounds. 
10-12—Ansonia, Conn, Show, 


Show. 





’ 
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POLAR MIM Sa ae esl Che 


TO DR. GALLUP’S RATING OF LIBERTY 
ASS eee 


H 


America’s Best Read Article 


Dr. Gallup—in his recent census of what four thousand magazine 

readers actually saw and read—found the Liberty article “Is Franklin 

Roosevelt Physically Fit To Be President” to have been read by more 

Man 1 Mow persons than any other article in any other magazine during the six 


aa whe weeks’ test period. 
* pone On the average, Liberty editorial features were found to be: 


dD. Rooset 7, Me , ysically Fit 17% better read than those in Weekly A 


6% better read than those in Weekly B 
41% better read than those in Weekly C 
» Bans LOOKER eo ESIDENT? And this, after all, is but a statistical analysis of the reason why 
wed tae puna “s ear eae ee a more men and women ask for Liberty, week after week, 52 times a 
: 7 octane : year, than any other magazine published. 
ae ro Dramatic, simple, candid, concise, Liberty brings greater attention 
oR ion'vere to its advertisers, gives costly advertisements a better chance to succeed 


Albany, New York. 


nee po amaited bia exw if amy, with coos derable (oterent. in ] 932. 


paresis me cose ts : ene 

3 Sic ee No wonder issue after issue shows new companies accepting the 

ee opportunity offered. Liberty’s January quota was exceeded by 25%; 

February, by 10%. And Liberty’s 1932 quota is 15% over 1931 billing! 
Will you join our progress? 


4 stateme: Hy etremeeus trad Ucn of the B 
by Freakle 





Physically Fit for Presidency 


~— Boston Herald — 


e to Meet any Demg Roosevelt ar Public 


scebatiaa tela ie F 
tepubliean Challenger, Aided by Medical Coy / ‘zi “It's . off : xl | A Statement iuness, 
Examines New York Governor—Finds Hi...” (his Wee, Life, Specialists Ff svécisists holding at three medica 
sically Fit, and Reportg~—Libe Washington p ~ Om 
Politica 1, Public Jife, i. ie * 
. Publisheg 


*“So, from the specialists’ exani- le ad Te CONtrip ; “49 
at tT, stp D © on bution. “|'Physically Fit tssue of in 7 
er’ New Haven Times , vs; D te * ' TeDeateg Q y y it for jal Disp) : mest - Virtus ‘he. curren 


Say Roosevelt Physically bk Sete ties at tit Earle Looker, Northampton 
ed as to the physical Aenees of Gen ff New York, N.¥.—"ts Go SAYS Roosevelt Is Physics 


Fit for the Pres raised as to the physical fitness of Gov- 


Boston Transcript ernor Franklin D. Roosevelt of New York 4 Se = = Holyoke Transcript Telegram 
Physically Fit to Be Presiden t@ endure the burdens of the Presidency 7 
t‘tfe of an article in be AY Providence Journal 


Seoker. After léng hy obser ‘ , p*e*eordihery Inquiry into the matter 
across the wheat belt. made by Earle Looker of Northampton, § Milwaukee Journa) 
Massachusetts, who reports his findings Thiee epevidiio 
in the current issue of “Liberty.” 
GOVERNOR RDOSEVELT’S HEALTH. 7. Th : 
e ; ; e Z 
¢ the ¥s 2 That is a somewhat unusual step which he ? / io : i’ Dayton. N. Y., 
eek’, beem taken by the weekly magazine “Libert, ° » Gove* ° eens jor’ of ¢ 
ts Tg ONO Pilon Mo, Pubs POM <--—~- amined 











6 
CINCINNATI JOBBERS 
DIVIDED ON OUTLOOK 





FOR SPRING UPTREND 


(Continued from Page 3) 


pairmen that may result from a 


spurt in new automobile sales.” 
A marked increase recently in the 


| 





demand for parts for 1925, 1926 and | 
1927 model automobiles is noted by | 


the Pennsylvania Rubber 
ply Company’s Cincinnati branch 
This is interpreted as an indication 


that old automobiles will continue 
to be reconditioned for some time 
to come. This company also re- 


ports a slight increase in its sales of 
piston rings, gaskets, etc. Officials 
of the branch 
ability 
ness greatly in the Cincinnati area 
to a persistent, though unconfirmed, 
report that the branch soon is to 
be discontinued. They are certain, 
however, that at least a reasonable 
improvement in the parts and ac- 
cescories business can be expected. 

“We have noticed a pleasant in- 
crease in our business since Janu- 
ary 1,” said W. J. Boyle of the 
Automotive Bearings & Equipment 
Company. “This necessarily points 
to a most healthy increase in our 
spring volume, which normally is 
considerably greater than our win- 
ter business. If sales of new cars 
reach the expectations and hopes of 
the automobile dealers, I believe 
that evidence of improved general 
conditions will be reflected equally 
favorably upon our business.” 

A slight improvement during th: 
last month or two is reported by 
the Kruse Hardware Company, 
wholesalers of automobile accessor- 
ies and supplies. Officials of this 
company, however, see little evi- 


and Sup-| 


attribute their in- | 
to increase their total busi- | 


dence of any great business recov- | 


ery within the next few months, at 
least. 

Dealers in used parts—a highly 
competitive business in Cincinnati 
and vicinity-—are fairly unanimous 
in the belief that the used parts 
business will continue to increase 
during the spring and that it will 
not be reduced appreciably by any 
increase in the new automobile 
business. 


SPECIAL TARIFF 
EXTENSION UP 
FOR DISCUSSION 


(Continued from Page 1) 


The recommendation 
shippers the privilege of 
their freight was advanced as a cure 
for some Situations which were dis- | 
covered in connection with the I. C. 
C. investigation of reciprocal pur- | 
chasing. 

It was found that where railroads | 
were purchasing goods from com-| 
panies they were permitting the | 
routing of freight over their lines. 

The motor traffic men will also | 
consider a bill now before Con- | 
gress permitting the United States 
Shipping Board to establish mini- | 
mum and maximum rates on inter- 
coastal steamship traffic. 


CHEVROLET LEADS 
IN 1931 CAR SALES 


(Continued from Page 1) 


Durant was twenty-second and La 
Salle was twenty-third. Reo fin- 
ished twenty-fourth and last int this | 
group of five was Marmon in twen- 
ty-fifth place. 

The next group of five included 
the following: De Vaux, on the 
market for the first time, twenty- 
Sixth; Pierce-Arrow, twenty-sev- 
enth; Whippet, twenty-eighth; 
Franklin, twenty-ninth, and Lin- 
coln, thirtieth. 

Austin was thirty-first in rank, 

Cord. thirty-second: Peerless, thir- 
ty-third, and Stutz, thirty- fourth. 


PLAN DEC ATUR SHOW | 
Decatur, Ill, Feb. 10.—Thirteen 
dealers attended a meeting this week 
at which decision was made to 
sponsor an automobile show March 
3 to 6, inclusive. A score of cars 
will be exhibited, E. J. Kilborn, gen- 
eral chairman, has announced, and | 
preparations are under way to stage 
® comprehensive and entertaining 
motor vehicle exhibit. 





denying 
routing 


| 
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New Car Registrations by Makes : and 















































































1931 3 ‘ a 3 
Months £ 3 3 z 

2 > <= 

2 | # g = 

Oo - oO he = 
January | 1041; 497 6716| 917, 41073] 2402) 75] +1287 *| 3815} 828; 3366] 36958; 316: 1097; 1865; 1069; 472) 216 
February | 1676, —_379|__ 6388|_—'755| 41564] 2243, 150| 1443, *| «4314 | ~ ~—«654| «3264 39668) «331; +1263) +~—«1674,~—«1282) “8 ~ 250 
March _| _3330| —-466|_-—-9408|_ 1117) 61062] 5300; 201/ 2660, —*| +6195 | 806, +5064 60625; 419, 1825] 2331; 2020; 720, ~ ~+—-363 
April | _—4724{ 314) 12588; 1614 80743] 7745| 215] 3649 93; ~7773| (881i (7070, 81457, 470; 2169] 2907, 2562; 968, 490 
May _|_4924/ ~—266,  10835| 1294, 78668] 7870; 175, 3431; 804, 7073| (779, 6047, 74066) 372; 2234, | 2416 2372 920, 443 
June |_—-3794—227/—-8686|_ 1136, 65798] 6593| 130, 3364] 909| 5593]  658| 4787| 58027| 300, 2154) 1890), ,__1827| 703, «S393 
July —s|_~—«3344/ 219; 7965| 995] 58581] 5892; 103| 3350; 927; 5340]  775| 3840] 50349 276 2039] 1825 7655, 657, 349 
August | 2339, 195, 6491| 705! 44058] 4521/ 77, 2714; «665, «4203 | + ~—«607|—=«-2755, 38835, 265, +1467] 1252 1258) 458) "267 
Sept. _|_—1694/ 126] ~—-5265| | 665| 33324] 3731/ 72; 2063, +518] 3035{ 498, 2072| 30849, 230, +1887) 1064] 1040, 429, +219 
October | _1232/_111/_—-4649|_—'787| 29792| 2801|_——69/_(:1794|—-399| «23351 ~—295!_—«1822| + 23987| 288i +1514) + +734| +~+~«925| +~+~«501| +187 
November] —839 80 4916| 667; 20795] 1953/68; 1428; 267| «1736 | ~—-224| «1316, 17544, 242,875] ~—«643|~—S=i«i42|—SCiSB1|—S=«wB 
Decemr | 593| 61, 6964) 483) 27929] 1593)  81| 1246) 226) 1674 224; 1140] 16174 372 683| 587| 573) 256) 120 











































7229| 42543] 528539|  3881| 17425| 6883) 3465 


19207 | 19188! 
+Combined with Oldsmobile. 


1416| 28429] 4808! 53086 | 


**Carried in the miscellaneous column. 
/ 


11135|583387 | 52644; 


Totals | 29535; 2941) 90871| 


*Not in production at that time. 


1930 








Months 


January | 672| *| 7792| 580} 42689] 3485, 139, 2584] 5046, 2015) 5391| 70257, 616, —65| 2036] 2325, 2166, 131; 794; 331 
February | 910)  °| 7284, 468) 53753| 3173| 137; 3104/5397; 1957] 6231| 88916; 705; +79, :*«1839) +2875; 1745; «95, —«780; —«a7a 
March | 1447, _—*|_-*(10619| ——*831|_-—«*73585) 5800, 218) +4457 7466, 2608] 8953/122057| 964, 118, 2638] 4098; 2809) 135) 1308; 487 
April | _—‘1744,~ _—*|_—*14358)_—1317| 83372] 8235, - 290, 4822| 9375, 2951] 9864/146112| 1034) 152; 4645] 4482; 3458| 116; 1591; 623 
May j 1619; *|_—«14210, 1344; 79775] 8752-275, 4346) 8843/2607] 8493/143535| 794) 164) 4655] 4136, 3189; 92) 1583; 541 
June } 1065) 43| 8551; 1036 58107| __ 6951; 174/ 3794) 6301/2004] 5320)112749| 610, 610; 90 +3488] 2635, 2572; 103; *1023; 369 
July | __ 991| 1139; 8981/1055; 56129] 6160; 188; 3640, 5764, 2260| 4650100372; 526) —99|_~~3195| 2420, 2728; 107; «822; «352 
August | 689, _1057| 16316; —«817| 46807} —5331|_—141| +2432| 3928; 1371| 3706) 77476) 7476, 464) «59 | 2069) 2143; 1782; “93; «661; 246 
September | 620,807 13288|_ 1383, 39023| 4521; 96, 1887, 3024/1240| 3278] 65578, 544| —40|:1908| 1946; 1265, 62|_ 1017; 377 
October | 524) 630] 10199; 1471; 33383 4045; 101] 1780) 3933/1112] 2618) 55418; 541) 41|_:1687] 1255, 1119| 37; _—889| 408 
November | 324, 367 «5809/1032; 20669) 2522 “a -1317\ 2767| 659] 1957| 33084| 421/23, 1073 | 822; 719, —12|—«495| 254 
December 665, 311, 5238, 744) #31609{ 1933; 1104) 2311|—«655) +2677) 29651| 292) 19; 904] 1330) 665) 25) 404) 146 
Totals | 11270; 4354| 122645, 12078) 618901] 60908 said 35267; 64155| 21439 | 63338/1055105| 7511) 949 30137] 30466| 24307| 1008| 11262; 4356 





“Windsor in miscellaneous column. 


*Not in production at that time, 





: | 
| 
élé [3 
| © 
January | _ 910 *| 10566} 1037; 31237) 5753] *| 3220! 9441| 3587] 12743) 78902) 560, 150! 2984] 3346, 2266) 227, 1133| 371 
February | 1027| *| 8249) +852) 52608) 4496)  *| 3037] ~ 7819/2877 | 12989) 74525) 74525, 569, 1 __145) 3449] 4201] 2087) - 112) 1045, 291 
March n | 1865, *|_—«'12804) —:1415| 82953] 7250, *| «5 238) 11296| 4440] 23282 112868; 921| | 287| | 6145] 7 7261| ~_3462| 195| 1 1851; 600 
April _—|__—2288 SS *)—«:16083/—:1947| 96346) 9878 *|_—«*743'1| ‘14429/ 5933] 30128)144750| 1343) 285 285, 8088| ~ 8423] 5162) 286) __ 2612; 791 
May | *| 13350/ 1777, 90290} 9023} *| 7194) 13277| 5943 | 27259|143472| 1363; 213; '7518| 7937/5238; 247/ 2506, ‘712 
June | 2. ~*! 13995) 1106 _ 740268517; _—_—*|-—«(6606| 10907, 5357] 21299)129158) — 1112; 174; 6291] 6814; 4119; —«- 208; -*182i;—«552 
July __|__2351 ~~ *| -16365/ 1087; 87693) —-8752/ *| 6985, 11612; 5675] 19307\151942| 1154) __409| 6846] 6990 4193; 231; 1743; «565 
August | 1820, *| + 26624, 813, 74196] 8575, ——S*| «5610, 8500| 4053| 12948/136960| 977, 155, 6042) 5282; 4082; 232; 1177; 513 
September] — 1285 * 20381; 1278; 61005|~ +8266, ~—*185| «4774 6907, +3105) 9857/112451, 844; —«141; «4876 | 4043; 4581; +159, 1986, 54d 
October | 1034 *|_17730| 1652\ 64248 | 6736, 327| 4381| 6864/2981] 9470103692 906] 148 3991| 3748, 4634; 100; 2167, ‘578 
November| 547 *\ 8905, 1246) 38881 | 4104) 159| 2976, 7120, 1994 | 6711; 69516; 508, 81; 2301) 2573, 2596, 104; 1353, 334 
7165; «725, «26570 ~—«3170, ~—S=«93)«-2162; 7583) +1771) 5335; 51883) 427; 58) 1956] 2074; 1915| 130, 896, 292 





6145 
. *Not 


2046 60487 | 62692, 44335) 2231! 20290 


Windsor in the miscellaneous column. 


47716 }1913% 28 1310119 10704 


Marmon and Roosevelt. — 


172298 
Buick and Marquette, 


14935 780053 | 84520 764| 59614115775) 
Black Hawk and Stutz, Studebaker and Erskine, 


Totals | 17853 


1929—Combined reports; 






1928 






Months 






361 783) 


203) 


January | 427 * 11608] 1278; 39777] 8988 | 7725) 29774 10006; 2432; 385; 1323] 3352; 2649) 
February | 458 * | 10735, 1134, 54948] 9679, * | ~~ * =| 8804, 3178] 12598, 4930, 388; 199, 1591] 3938, 3334 421, 991; ~ 373 
March | 1003; * | 15326, 1685, 77229] 15204; * | * | 14C32\  5272| 17323, 16162| 568 330, 3533] 5224, 5064) 513| 1701, 535 
April | ~ 1391 ee ~ 20000; 2210; 95684] 19611," * | * | 18486, 8333 | 21561| 24902; 823, 330, 5914] 5747/6655, 488, 2116 «127 
May | 1567 * | 21366) 2224, 99015] 20289, * *~ | 17623; 8621 | 21772) 30298, 715; +345, +7144] 5353) 7052; 530; 2150; 756 
June |_—'1546,* | 20121) 1697, 87113] 16075, * | * | $4361| 8746] 20106; 35436) 641| 349, 6957| 4687, 5696, 400, 1687, 564 
July {| —-:1254 | «15519, 1105, 84503] 11944) * | * | 13667, 8963] 18949 43004, 806] 273, 7323] 4826 "$539, 398) 1313, 569 
August | 954 * | 23862, 1048, 73028| 11433, * | 1531| 12611; 7504] 16665, 62677) —_793| 303, 7417| 4281, 6332| 276, 1261/ «489 
September | _ ~ 469, = ~ 18966) 1676, 54516] 9145, +7393) 10559; 5244| 12161; 60488) 633) «246, “6181 | +3227, 4722; 184; 1983, «456 
October | _ ~ 640 * | 18758) 1801, 56416] 9610, * | 4327) 11024) 5851] 10249, 76098, 664/293, 5502) 2979) 4083; 162, 2233, —«46f 
November | 471/ * | 10850, _1163| 34133] 6048; * | 3204) 11209, 3895) 8545 66588, 517,164, 3054] 2571; 2355; 171) 1425, «366 
December é $559; 1093) 11405) 4609, * | 2273| 8540; 2679| 7240) 58235) 490| 140| 2477) 2136 1960) 410; 1112) 253 













3175| 58416 | 48321 55441; 4254) 18755; 6027 


“Durant and Star, Erskine and Studebaker. 


71263 [177175 481340, 7423 


Combined reports, 


18134} 767767 | 142635 ° 14528 148541 


Moon and Stearns Knight are “Eaieiee” in the miscellaneous column. 


Totals | 11154 ° | 195690) 
1928—Chandler, Elcar, Falcon Knight, 


1927 


Months 





January | 374 * 12266, 1356) 36975] 9044 * | * | 7850/ 3726| 8315| 53946! 463| 196, 1052{ 3858) 1860, 304, * | 412 
February | 675, * | 12298; 1246, 45197] 8703, * | * | 7848| 3251| 10234| 47746, 420, _—«:193, 1039] 2758, 2172, 422; * | 376 
March | 1007, * | 19936) 1806, 61443] 12931, * | * | 10839, 4363] 16259| 58285/ 541/390, 1703| 5361; 3186| 632 486| ‘527 
April | _(1276 = * | -—«:25569 ~~ 2376, 75478| 17767; * | “S | 13180; 6069] 21991, 66509; 879, -432/ 2312| 6756, 4125, 742; +1202| ‘731 
May | 1247 * | 22544/ @785| 77384] 17242; * | * | 13402| 6953] 19354) 62821/ 694/398, 2001| 6220, 3666, 673|1357| 720 
June |_—=i1i51, * | 20044) 19; 66694] 14469, * | * | 12610; 6157] 15897| 40515| 667/380; 1877] 5927; 3066; 706; 1428; 568 
July ca, ¢ ~ 1051)" * | ‘21813; 1096, 60263] 14442) ~*~] * =| 11387| 6176 | 18422| 29249| 642 ~ 329; 1716| 7165; 2835; «6 22;"—*1370;" «#54 
August | 934, * | 32079|  831| “56019| 15337 — * [ * | 13573| 5194] 17868| 15278) 618, 326, 1466] 6063; 2760, 573; 1442, «508 
September| 675. * | 22306) 1242) 45624] 14203} * |~ * | 10218/” 4101] 12675) 5814) 580, 211| “12314 4702; 2362, 4927 1112; 533 
October | 620, * | -18857, 2072; 56308] 12848; * | * | 10175, 3756] 10754) 4637 849/—-179| 1357] 4053/2474) -552| 1239, 598 
November | 340 * | 12934, ‘1828, 40310| 9443; * | * =| #6908| 2550] 7791| 3461/ 689, 130, 1229] 2926, 2666, 329,873, «487 
December | 368, * | 10117; 1370, 20593 | 653 a #7 | 4933/2216] 5526) 2410) 439) 130|_ 1093] 2397; 2414) -274| 610, «404 

Totals | 9718 * | 230763| 18397| 642288] 152959, * | * |122923| 54512 |165086/390671| 7481| 3294 18076| 58186 33586) 6321| 11119 6400 


1927—Chandler, Elcar, Flint, Locomobile, Moon and Velie are included im the miscellaneous columa, Durant was Star, Graham was Paige. Erskine combined with Studebaker 
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Months for 1927, 1928, 1929, 1930, 1931 


1931 
Months 

































Oldsmobile 
Packard 
Peerless 
Plymouth 
Studebaker 
Miscella- 





Oakland 
Pontiac 
























































January | _827| 2622) ~—917}_—-2363;_—«:1230)~—181|_ «396, 2376] ~— 4175] —«678|_—3270) 52 95} 534] 2021; 773 266 126,786 
February | 662) _2347|_—:1083|_— 3872/1125] 130} 3972104, «5018] ~—590; ~—3121) ~—s 39] ~—S G8; 1686] = 3112; 863,20] ‘134,133 
March | __601|__- 3935! 1595] 6058, 1406] 175 517| 3008; 7959] 749) _—-4B02 34| Ti; 969) 3557) 1120, 368, 200,841 
April — ~ | 618; 5259; «1912; 7487; ~—«1778 | 214; «624; «4395; ~=«:11069 | +=: 891) +~—«6074! 42) 41; 478] 5102; 1122; 194) 265,732 
May _—|_—‘575| 4622; «1799, +6356, +1483] 144) —«573|_ «3985, 10795) 606, 5420) 40| 26, 260) «F079, = 778, ~—S«197| 247,727 
June | _—441/_—«3'786| 1373] 4944) 1335] —:101|—S452| «3896, + ~—«8229] +539, —«A74I/—S | Sst] ~SSC133] = 4266) ~=—582|_—«1:24| ‘201,911 
July | 443|_—5 173] 1194/4748, 1880] 91; 355{ 14599/ 7542] ~— 582] 4513/ 41] St [7] 3852) 17|_—S—«s133_ 194,291 
August | 299, 3855, —890|_—«3648] ~—«1561| 61| 265, 19134; «5408 | = 452] — 3413; 26, St | 73] 2721| 700 69| 155,707 
Sept. | 3 | 391) 2872| 746 2521| 1609 | _ 48/219] 16881; 4458] 447 ~ 3000] 41, + ve ome a ee 615| 101 124,875 
October | 406, 1973] —«594/_—:1892| 1354] 39] +258] +11573| 3432] 542; 3304) 33) ¢ | 32) 2398/ 507| 80) 102,639 
November] _192| 1515 509| 1300, 805] ~—S 40-247; 7290, ~—S—2634| 404) 2717 20) + | 28] 2637, «435,64, 75,821 
Decem’r 232;  1407' 373| 1490| 686] 25) 219) 6035, 2435! 331) 2157 16) + | #430) 1746) 293; 99| 77,553 

Totals | 5687| 39366! 12985| 46679; 16252] 1249, 4522| 94276, 73154| 6761| 46532; 384; 301; 4364] 38572; 8405; 1915) 1908016 

































































© & | | 
1930 = * is | 
z/¢| ¢% i ,2| 4, 
+ E = s w Be $2 Totals 
Months « © 5 © B SE&| 38 
6 5 Fe é vn a Be |S * 
January | 1053| 3657| 1489/3326, 1827} += 429, += 431| 3182} ~~ 6036) += 807] +3975] _—s116, ~—178| ~—«:1937| + — 2039, 1164) 334) 180,094 
February | _957| —-2891| 1920] 4346, 1623] 333; 540; 2570, + ~—«6010/'~«=S«921] +3699, 94; 161; 1960] 2523; 1070; 307; ‘211,645 
March | 1365| 4812] 3007, +6564, | 2360} 500/728) 4119 8662/1271] +5415] 87] 286 ~ 2639| 3759; 1427; 388, 298,822 
April il ——s|_—«:1643/ 6275; 3046) 7501/3038] 660-912; 6262[ 11043; 1429] 6458) 76} 406, 2714] 4911; 1851/ 299, 357,065 
May eae ae 1430| 5819; 2852) 6865) | 2940} ~ 483, 864) 9243, 8943; 1077| 6291{ 78; 342; 2367] 4472; 1782; 240, 345,041 
June ;__|__ 1025] 4913/1901] 4829/4008 4008] 332/628; 8368; 776; 744] 5107/60] 181j 1529] 3045) 1299, 212,260,942 
July ea 1080; 5227, «1736, «4657; «= 3261} ~—«306; «534; 8089, + ~—«45324; 791] ~—«6 001 | 70; «244; ~—«:1400] = 3070; 1518, 211; + «254,097 
August __| 761] 3080] __1762j_ S014 2350] "26 464) 0806) aaa | 963{0060[ | S06] NSS | 2196) 1220) 1090] _ 203.797 
September| 975, 3855| 1689, 2423) 2362] 169; 530; 6020, «4981, B71] 4750/52) 234) 1194] 2229, 882|_167|_ 175,286 
‘October _|___901j 4147/1135) 2026) 2348 | 161, 483, 4882] 2; +3703; 941] 3900, 46) ~— «290; 996] = 1970, 739/151) 150,219 
November | _562|_3213|_—«666|_—«:1249| «1398 | 174| 371) 279i, 2 _ 2020; 929| 2537] 35, 185, 635] «1237, 550; 130, 93,066 
December 597, 2338) 449) 892) 933 246, 310) +~—~«1943| 1945 706] + ~—-2342) 36| 1304 578, 114 96,054 

















_ 6795) 64305) 68387 2811; 18991] 32695| 14080) 2743 2,626,068 


Totals 


J 12369| 51086| 21652) 47692! 28318 | 4021) _ 11449] 56525) 814| 






































= c 

z Z we ¥ 3 Totals 
Months ~~ : a = & 

S w > s =~ | 
January |  645|__ 6637|_2815|3886| 2322) +~—413|_—S214| | 4771| ~—«6093| 1262] + 5493| —:174|—* 12888, * | 1894 1905! 219,845 
February | 576, 6172; 2414/5438, _—«1917|_—*527|__—«189,—«3772_—«10233; 1197] «4986, ~—st| = * =| :«13064) ~*~ | «2373/1990, 235,337 
March | 9 900| 10895) ~ 3436, 9681; __ 4065] 803| ~~ 630| 6 282| «19034, 1833] 8285, 200; * 20622) * | «4651/2806 378,346 
April April ={_ 3209) 15560| — 4146| 12789|5844|—1226/" 1062 —*9818| 23774; ~—«2262| ~=10529| —-353| 81; 26940, * | 5510; 2630, 481,896 
May {_3502(__144i5|—9732| 11879] 5064 | 936) —i134\_ 11237) 21703, 2080 | 9235 S76 707)_21012[* | 4646) 1705 — 454,153 
June |__ 2989; 11028 2916/1015; 3943] 778;_——B71|_ 10366, «17147, _—«1712|~—«*7199,_—S—286, 704, «17251 * | —«8777|_ 1264 386,537 
July | 3002) 11570; 3079; 10860; 3503878; 1049) 10955) ~__ 18359| 1847] 9674, 343/784, 17280) * | 3954) 1858 432,695 
August | 2404) 8713|_ 2335] 8586, 5908) 782; _—«873|_—*7907| _—:14086; 1402] 9027; 317, _—«576, 10950) * | 3469, 1039 376,933 
September| 1799/6028] 2039|_ 5877 -4446[——«567|_—«723|—«6780| +—«10071|—«1181| 6690, 264 445, +7610) + * | 2547) 685 304,422 
October | __1457| 6445) 2435) 5121) 3948] 570; 809; 6598; 8483/1267] «5755, 264, 417,912) * =| «2240; 701 288,829 
November | 936/ 4457) 1377| 2941/2137] ——«473|_——*503, 3833 —«5209| —«705| ~—:3237, ~—«1S2_—~=S«10,-~=—«402Z]-—*~—«|—«dA'MS|~—317/—*183,633 
December 849; 3193) 1107) 2217; 1537 364; «365, ~=«2643) +~=«« 4053) + =572) +2729) +108) 132) 2911 ~~ | 968) 372) 138,782 

_ Totals | 22328) 105113| 31831) 89425| 44634] 8318| 8422} 84962 158245| 17320] 82839| 2950] 4056) 162362] * 37346| 17352 3,881,408 





in production, 
















































































1928 , ae | - : 
| g |, = E 3 
Ss E £ 2 5 ° & 28 Totals 
Months x v ‘ & FE E 3 96 
g = f$ i #<| £ & SF 
© Be | Ba n | i 
January |  606| 4768! = 2858| +2598} 1949] 456! 334) * | 9156 983] 5833; 183} * | 8133{ * | 1401) 1995| 135,909 
February | 950, 5632|2720[ 2642) 2189) «618i —«321|_—~*~—~[ ‘11253; 1170) 6071| _1oi|_* | 10214; * | 1535 2044 165,316 
March —_|_1601| 9150|4015| 6404) 3484] —*671|_—~—=«399) ~|__15663 1703] 9448) «213, * | «15693) * | «2834, 2890| 254,881 
April _|_-2075|_11486| 49018283, «4547|_—«972| «541 *~—«|~=«i09 24) 2366] 12203 306 * | 20680; * | 5080, 3538; 332,180 
May _|_2033|_-9703/_4785| 9437/4421] 1008; 563, —«*~—~|~—=«22005, 2580] 12446) 248) * | 26124; * | 5703| 3719| 351,509 
June —_{_1561; 7100/3933 8945| 3437919] «525; * ~| ~=«dS764) 2646] 10798) 217; © | 22877, * | 5147| 3140, 317,191 
July | 1373) 14616 __3795| 8752) 4193] 827,558} ~*~ | ~S20121~—«2410 | 11993) aay __ 22502 | «| 5057| 7676, 324,085 
August | 1375) 15715| 2525/7484) 4 4747| 668; 632| «5262; —«18192| 2257) 11726)” 193; * | 19163] * |  4203| 3378| 329,925 
September] 1110) 12654/ 1204] 6613) 4179] 571| 586, -5299| —*14064| 1695] 8794, 223; * | «14350, = * =| «= -2966|  3189| 271,846 
October | 947|_12088/ 948| 6029; 4628|—«472|_—“645|_—«6194|_~—«12558| 1515] 7641, +251 +* | 13604, * | 2899 2970 284,740 
November | 621/ 7049, 2905; 3609; 2814] ~—«*282|_—=«389|—«3986, «13555 1013] 5539] 179, * | 9342] * | 1959} 2100, 212,093 
December 506) 5019/2467 _—-2609|—* 2302) ~—=«387|~—=—«240| +2984, +7245 +~+~ioae| 4361 121, * | 8i44) * | 1336) 1571, 154,605 
| 


Totals | 14758) 1 114980) _ 37065) __73605| 42890] 7751 | 5733| 23725| 183840 21366] 107053 2412; * 190826] * | 


FNot in production. 










































































= © 

1927 = z 5 4 ela 
s £ s& © go | Ge Totals 

Months % a ¢ é 3 = i 2 

o | 6 a | & az B | BE | EF 
January | 262) 5758; 2051/2825, 1315] 504) += 326, * 3978| 389] 4399, 2065 * | 4916] * | 2705; 3024! 174,655 
February | 498; 5901; 1878/-2801/—«1414)—=*B 77,238) * |S 5624, B20] «= 4534] ——ia178; | THO] * | 2472, 2822, 180,070 
March | 1078, 9521, 2439, 4006, 3725, +747; ~—=«406, «= * ~—=«|~S«i9889| 681) 9318) 233; + * | S610] * | 4018 3830| 259,696 
April | 1424) 13265| 3480/5012; -4079| ‘1110, “647,_—=* =| ~S—=«a2576, 2593] 11291/ 341; * | «134I7] * | 5450) 5626) 327,704 
May _|_1217| _11619| 3566, 4487/2851] 1166, «776, —=—* ~—«|~—«13043; 2928) 10961; 309, ~* | 13550] * | 4951| 5443, 315,328 
June —_—|_—:1147|_-'10606|" 3922) 5454) 2164] 1269; 681, * =| «12133; 3102] 8902; «283; * «| «11651] ~*~ | 4231) 4778) 263868 
July |__—«995|_—:13037| 3708] 5076) 2382] 1092; “633; * ~| (12358) 2501] 8257, 289, + * | 9865) * | 4001) 4532| 247,845 
August | 914 12766, 5527) 5225, 3031] +1079; «536, ~*~ ~|~=«13089| ~—«2259| 9844, 268; * 8580) * | 3557; 4570, 242,115 
September| 7102/9204; 5267| 4437/3004) —821|_—518| ~*~ ~| ~—«9902) 1621] + 8417, ~—«214; = * | 6240] * | «2584; 3596, 184,808 
October | —_785| 7808; 4884) 3944) 3142] 638; 489, * =| =~ 9300, 1736] ~=—8136) = 248} = * | (S141 | Sal —2477| 2971| 184,027 
November | _550| 5560 3254/2660; 2203) —«434/—=—«294, * |G 731| 1200) +=—5779| ~=—«195) = * TATT2 | 1739| 2180, 132,535 
December 447| 4098} 2364; 1928) 1811 325, 2901 * =| #4787) ~~ 938] 4048, 129). * | 3296] * | 1312) 1659, 89,256 

































Fotals | 93886) 2893 ° 39497 45031 


10019} 109143; 42340) 47855 31211 | 
in February. 


Wolverine combined with Reo in May. 


112910) _21968| 93 97778, * 


9762 58344 * | 2,601,907 


*Not in- production, 








~ |SITUATION IS VIEWED — 
WITH CONFIDENCE BY 
NASHVILLE BANKERS 


(Continued from Page 2) 


this system are being rapidly cor- 
rected, and the manufacturers, in 
most instances, are no longer de- 
manding or expecting the local bank 
to do more for the local dealer than 
the manufacturer himself is willing 
to do, 

“Other factors in the situation 
that the dealer often fails to take 
into consideration in seeking an ex- 
pansion of his line of bank credit is 
the fact that theautomobile dealer's 
paper is not eligible for rediscount 
at the Federal Reserve Bank; also 
the impoverishment of his margins 
by a contingent liability on large 
quantities of more or less doubtful 
paper sold to finance companies. 
From a sound banking standpoint 
such liabilities must be taken into 
account and set off against his 
financial resources, 

“Many indications point to the 
fact that the dealer should enter 
upon a fairly prosperous era in 1932. 
The need to buy is great, and this 
fact should materially increase the 
sale of new cars” 


SEES SAVINGS THROUGH 
GENERAL MOTORS AND 
FISHER WAREHOUSES 


(Continued from Page 1) 





He estimated that the 
insurance companies 
$15,000,000 and 


eliminated. 
savings to 
would be between 
$20,000,000 annually. 

General Motors wil] supply to ad- 
justers, upon request of companies, 
discount cards entitling them to 25 
per cent. reduction on the cost of 
replacement parts, he said. The mo- 
tors company also is conducting 
traveling schools which all company 
adjusters may attend to get ideas 
of the time required for different 
jobs. The company also is dis- 
tributing to msurance companies 
manuals on body repairs and the 
average time required for different 
jobs, as well as lists of prices of 
parts. 

The meeting was the first joint 
one held by the two organizations. 
A moving picture of the tests at the 
General Motors proving grounds was 
shown. Walton Griffith, manager 
of the automobile department of 
the America Fore group, presided 
at the luncheon. 





BALDWIN HEADS NEW 


ADVERTISING-SALES 
UNIT OF PIERCE-ARROW 


(Continued from Page 1) 


a well-rounded experience in the 
| production of sales educational and 
sales development programs for sev- 
eral of the industry’s prominent 
manufacturers, including Cadillac, 
Paige-Detroit, Chevrolet and Hud- 
son. In his new position Mr. Vance 
will concentrate on sales promo- 
tional work. 

Mr. Gilbert will serve as the new 
division’s field representative, @ 
position for which he is eminently 
qualified through years of experi- 
ence in the automobile business, 
having been identified in similar 
capacities with Stutz, Jordan and 
| Reo. 


PROPOSED MOTOR TAX 
INCREASE IN NEW YORK 
AROUSES OPPOSITION 


(Continucd from Page 1) 








spokesmen for the motor car in- 
dustry and operators. 
| The stormy interlude cocurred 
when the bill providing for a 1-cent- 
| a-gallon increase in the sales tax on 
| gasoline had been called up by Sen- 
| ator Hewitt, c hairman of the Senate 
| Finance Committee, who presided. 

The joint hearing was held before 
His own committee, the Ways and 
Means Committee of the Assembly 
land the Committee on Taxation of 


the Senate and Assembly. 
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News Makes 


Advertising Produce 


“News Makes Trade Copy Produce 

... dealers will read advertising that 
is brief and dramatic” 

(Head and sub-head from Printer’s Ink, Feb. 4, 1932) 


Make your advertising copy brief, dramatic, but 
above all put news into it, says a story in Printer’s 


Ink. 


Such advertising will pull because dealers and 
others will read it. Everyone is interested in news, 
that’s why America has become a newspaper-reading 


nation. 


In the automotive field the news medium with 
highest reader-interest value is Automotive Daily 
News. It prints News when it still is News, show 
news while shows are in progress, engineering news, 
factory news, dealer news, hot news of all branches 
of the industry. Registrations and other statistics 
are first brought to the attention of the industry 
through this publication. 


Make your advertising newsy and put it in 
a newspaper, one whose editorial material is such 
that it can be rightfully called—a newspaper. 
When you do that your advertising will attract 
the reader for the same reason that he paid $12 
per year to get Automotive Daily News—to get 
valuable information. 


Automotive Baily News 


H. A. TARANTOUS, Bus. Mgr., 350 HUDSON STREET, N. Y. C. 
DETROIT OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mich. 
WESTERN OFFICE: Willard R. Cotton, Memager 
333 Ne. Michigan Ave., Chicago, Ill. 








